














A suitable loan considers more than rate:
it should fit your current situation
and support your long-term plans.



The lowest rate may not fit your goals.
Compare monthly payments, total costs,
and your long-term plans.

MAY SUIT

Terms vary by borrower, lender, property, and market. Compare Loan Estimates,
including APR, points, fees, mortgage insurance, taxes, and homeowners insurance.
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Eligible buyers meeting
FHA credit and

underwriting requirements

Upfront and annual MIP apply.
Annual MIP: 11 years at

initial LTV <=90%; otherwise
generally the full loan term.

As low as 3% for eligible
buyers; requirements vary
by program and borrower.

As low as 3.5% with
qualifying credit; 10%

may be required.

0% may be available;
eligibility and property
requirements apply.

0% may be available
to eligible buyers and
qualifying properties.

Funding fee may apply;
exemptions are available.

No monthly mortgage
insurance required.

Income and location limits
apply. Upfront guarantee
and annual fees generally

apply.





The offer process involves price, terms, and timing. Your real estate agent
prepares, submits, and negotiates your offer. As your mortgage broker,
I help you understand financing options and loan-related requirements.

Your real estate agent reviews
the property, comparable sales,

and market conditions. I help
you assess financing options

and an estimated budget.

Your agent advises on price,
earnest money, contingencies,

and closing dates. I explain
financing requirements and

loan-related timing.

Your real estate agent
prepares the offer package.
I provide available financing
documentation, such as a

conditional preapproval letter.

Your real estate agent
submits your offer and

negotiates on your behalf.
I support financing questions

and loan-related needs.

Your agent reviews any
counteroffer and negotiates
terms with your direction.

I explain how changes may
affect your financing.

I guide you through financing details while your real estate agent
handles offer preparation, submission, and negotiations.









Your real estate agent helps
coordinate the inspection

within your contract timeline.
I explain any lender-required

inspections or loan conditions.

Your inspector explains the
findings. Your real estate
agent helps you review

contract options. I explain
financing implications.

You may request repairs,
a credit, or other terms.
Your real estate agent
handles negotiations; I

review financing implications.

I explain financing implications and lender
requirements. Your inspector explains findings;
your agent advises on requests and negotiations.



Compare coverage,
deductibles, limits, and
premiums from multiple
insurance companies to

find a suitable fit.



Comparing Loan Estimates
helps you understand fees
and choose an offer that
fits your goals.





FIRST PAYMENT DUE

Check your note and closing
documents for the exact first
payment due date. Timing

depends on your closing date
and loan terms.

Your payment is due on the
date in your loan documents.

A contractual grace period
may delay a late fee; it does

not change the due date.





Installments: Nov 15, Feb 15 and May 15. Full or two-thirds
payment in November may earn a discount. Check your county
statement for weekend/holiday-adjusted dates.

Flood coverage depends on the property and loan. Certain
mortgaged homes in Special Flood Hazard Areas require it;
lenders may require it elsewhere. Confirm with your lender and
insurance professional.

Flood coverage depends on the property and loan. Certain
mortgaged homes in Special Flood Hazard Areas require it;
lenders may require it elsewhere. Confirm with your lender
and insurance professional.



Preapproval is conditional, not a final
lending commitment. Final approval
requires underwriting, property review,
and satisfaction of lender conditions.
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