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W H Y  W O R K  W I T H  M E ?

Your mortgage should feel understandable, strategic, and
aligned with your bigger financial goals.

Personal guidance
I help you understand your options in plain language and walk you
through each step, from pre-approval to
closing.

Smart loan strategy
We will compare programs, payment structures, down payment
options, and long-term costs so your loan fits
your life - not just the transaction

Clear communication
You will know what is happening, what is needed next, and what
to expect before surprises become stressful.

Buyer confidence
My goal is to help you feel prepared, informed, and confident
from the first conversation through closing day.



The process is easier when you know the
order of events. Here is the typical path:

The Home Buying Roadmap



S T E P - B Y - S T E P  G U I D E

1. Know What You Can Afford
T h e  p u r c h a s e  p r i c e  i s  o n l y  o n e  p a r t  o f  y o u r  b u d g e t .  A  r e a l i s t i c  h o m e  b u y i n g
p l a n  s h o u l d  i n c l u d e  p r i n c i p a l  a n d  i n t e r e s t ,  p r o p e r t y  t a x e s ,  h o m e o w n e r s
i n s u r a n c e ,  m o r t g a g e  i n s u r a n c e  i f  a p p l i c a b l e ,  H OA  d u e s ,  u t i l i t i e s ,  a n d
m a i n t e n a n c e .  T h e  g o a l  i s  n o t  t o  b u y  t h e  m a x i m u m  y o u  q u a l i f y  f o r  -  i t  i s  t o
c h o o s e  a  p a y m e n t  t h a t  s t i l l  l e t s  y o u l i v e  c o m f o r t a b l y  a n d  k e e p  s a v i n g .

2. Get Pre-Approved Before You Shop
A  s t r o n g  p r e - a p p r o v a l  r e v i e w s  y o u r  i n c o m e ,  a s s e t s ,  c r e d i t ,  d e b t ,  a n d  a v a i l a b l e
f u n d s  b e f o r e  y o u  m a k e  a n  o f f e r .
T h i s  h e l p s  y o u  s h o p  w i t h  c o n f i d e n c e  a n d  s h o w s  s e l l e r s  y o u  a r e  s e r i o u s .  I t  a l s o
g i v e s  u s  t i m e  t o  i d e n t i f y  a n y t h i n g  t h a t  c o u l d  s l o w  t h e  p r o c e s s  d o w n ,  s u c h  a s
d o c u m e n t a t i o n  g a p s  o r  c r e d i t  i t e m s  t h a t  n e e d  a t t e n t i o n .

3. Understand Your Loan Options
C o m m o n  f i r s t - t i m e  b u y e r  o p t i o n s  m a y  i n c l u d e  c o n v e n t i o n a l  l o a n s ,  F H A  l o a n s ,
VA  l o a n s  f o r  e l i g i b l e  v e t e r a n s  a n d  s e r v i c e  m e m b e r s ,  a n d  U S DA  l o a n s  f o r
q u a l i f y i n g  r u r a l  o r  s u b u r b a n  a r e a s .  E a c h  p r o g r a m  h a s  d i f f e r e n t  d o w n  p a y m e n t
r e q u i r e m e n t s ,  m o r t g a g e  i n s u r a n c e  r u l e s ,  c r e d i t  s t a n d a r d s ,  a n d  p r o p e r t y
g u i d e l i n e s .  W e  w i l l  c o m p a r e  t h e  o p t i o n s  s i d e  b y  s i d e  s o  y o u  u n d e r s t a n d  b o t h
t h e  m o n t h l y  p a y m e n t  a n d  t h e  l o n g - t e r m  c o s t .

Yo u r  d o w n  p a y m e n t  i s  s e p a r a t e  f r o m  c l o s i n g  c o s t s .  C l o s i n g  c o s t s  c a n
i n c l u d e  l e n d e r  f e e s ,  t i t l e  a n d  e s c r o w  c h a r g e s ,  p r e p a i d  t a x e s  a n d
i n s u r a n c e ,  a p p r a i s a l ,  r e c o r d i n g  f e e s ,  a n d  o t h e r  t h i r d - p a r t y  c o s t s .  I n
s o m e  c a s e s ,  s e l l e r  c r e d i t s ,  g i f t  f u n d s ,  o r  a s s i s t a n c e  p r o g r a m s  m a y  h e l p
r e d u c e  t h e  a m o u n t  n e e d e d  a t  c l o s i n g .

4. Plan for Down Payment and Closing Costs



S T E P - B Y - S T E P  G U I D E

5. Build a Smart Home Search Strategy
I t  i s  e a s y  t o  f o c u s  o n  f i n i s h e s ,  p a i n t  c o l o r s ,  a n d  s t a g i n g ,  b u t  l o c a t i o n ,  l a y o u t ,
c o n d i t i o n ,  c o m m u t e ,  a n d  r e s a l e  v a l u e  m a t t e r  m o r e .  M a k e  a  l i s t  o f  m u s t -
h a v e s ,  n i c e - t o - h a v e s ,  a n d  d e a l  b r e a k e r s .  T h i s  k e e p s  y o u r  s e a r c h
f o c u s e d  a n d  h e l p s  y o u  m a k e  a  c l e a r  d e c i s i o n  w h e n  t h e  r i g h t  h o m e  a p p e a r s .

6. Make a Strong Offer
A  c o m p e t i t i v e  o f f e r  i s  n o t  j u s t  a b o u t  p r i c e .  S e l l e r s  a l s o  l o o k  a t  t i m e l i n e s ,
c o n t i n g e n c i e s ,  e a r n e s t  m o n e y ,  f i n a n c i n g  s t r e n g t h ,  a n d  h o w  c l e a n  t h e  o f f e r  i s .
Yo u r  r e a l  e s t a t e  a g e n t  a n d  l e n d i n g  t e a m  s h o u l d  w o r k  t o g e t h e r  s o  y o u r  o f f e r  i s
b o t h  a t t r a c t i v e  t o  t h e  s e l l e r  a n d  p r o t e c t i v e  o f  y o u  a s  t h e  b u y e r .

7. Complete the Home Inspection
T h e  i n s p e c t i o n  h e l p s  y o u  u n d e r s t a n d  t h e  h o m e  c o n d i t i o n  b e f o r e  y o u  f u l l y
c o m m i t .  I t  m a y  r e v e a l  s a f e t y  c o n c e r n s ,  n e e d e d  r e p a i r s ,  r o o f  o r  p l u m b i n g
i s s u e s ,  e l e c t r i c a l  c o n c e r n s ,  o r  d e f e r r e d  m a i n t e n a n c e .  D e p e n d i n g  o n  y o u r
c o n t r a c t ,  y o u  m a y  n e g o t i a t e  r e p a i r s ,  r e q u e s t  a  c r e d i t ,  a c c e p t  t h e  h o m e  a s - i s ,
o r  c h o o s e  n o t  t o  m o v e  f o r w a r d .

T h e  a p p r a i s a l  i s  o r d e r e d  b y  t h e  l e n d e r  t o  c o n f i r m  t h e  h o m e  v a l u e  s u p p o r t s  t h e
p u r c h a s e  p r i c e .  A t  t h e  s a m e
t i m e ,  u n d e r w r i t i n g  r e v i e w s  t h e  f i n a l  l o a n  f i l e .  D u r i n g  t h i s  s t a g e ,  a v o i d  l a r g e
p u r c h a s e s ,  n e w  c r e d i t  a c c o u n t s ,
u n d o c u m e n t e d  d e p o s i t s ,  o r  e m p l o y m e n t  c h a n g e s  w i t h o u t  t a l k i n g  w i t h  y o u r
l e n d e r  f i r s t .

8. Navigate the Appraisal and Underwriting

B e f o r e  c l o s i n g ,  y o u  w i l l  r e c e i v e  a  C l o s i n g  D i s c l o s u r e  t h a t  o u t l i n e s  y o u r  f i n a l
l o a n  t e r m s ,  p a y m e n t ,  a n d  c a s h  n e e d e d  t o  c l o s e .  R e v i e w  i t  c a r e f u l l y  a n d  a s k
q u e s t i o n s .  O n  c l o s i n g  d a y ,  y o u  s i g n  f i n a l  d o c u m e n t s ,  f u n d s  a r e  t r a n s f e r r e d ,
a n d  o n c e  r e c o r d i n g  i s  c o m p l e t e ,  t h e  h o m e  o f f i c i a l l y  b e c o m e s  y o u r s .

9. Prepare for Closing

B e f o r e  c l o s i n g ,  y o u  w i l l  r e c e i v e  a  C l o s i n g  D i s c l o s u r e  t h a t  o u t l i n e s  y o u r  f i n a l
l o a n  t e r m s ,  p a y m e n t ,  a n d  c a s h  n e e d e d  t o  c l o s e .  R e v i e w  i t  c a r e f u l l y  a n d  a s k
q u e s t i o n s .  O n  c l o s i n g  d a y ,  y o u  s i g n  f i n a l  d o c u m e n t s ,  f u n d s  a r e  t r a n s f e r r e d ,
a n d  o n c e  r e c o r d i n g  i s  c o m p l e t e ,  t h e  h o m e  o f f i c i a l l y  b e c o m e s  y o u r s .

10. Set Yourself Up for Success After Closing
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Common First-Time Buyer
Mistakes to Avoid

Shopping before pre-approval
You may fall in love with a home before knowing your actual budget or loan
options.

Focusing only on rate
Rate matters, but so do fees, loan structure, mortgage insurance, and the
overall strategy.

Changing finances mid-process
New debt, large transfers, or job changes can delay or jeopardize approval.

Skipping due diligence
Inspection, appraisal, title, and insurance all help protect you before closing.

Maxing out the budget
A comfortable payment is better than a stressful one. Leave room for life
and maintenance.



Check credit and savings

Quick buyer
checklist:
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